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ESCROWS

Catalog Description:


86 – Escrows

3 units

Escrow procedures for various types of business transactions with emphasis on real estate.  Preparation, processing and closing of sales and escrow documents in the transferring, encumbering, and describing of real property.  Title search and reports.  Prerequisite:  Real Estate 80.  3 hours.

Prerequisite Skills:


Before entering this course, the student should understand:

1. basic concepts in preparing for entry into the real estate business;

2. the fundamentals of liens and encumbrances, contracts, agencies, contracts of real property, financing of real estate leases, deeds, subdivisions, and other general information and fundamental background as a preparation for entry into other courses in real estate;

3. the principles and practices that both consumers and business people need to apply.

Expected Outcomes for Students:

Upon completion of this course, the student should be able to:

1. understand the concept of an escrow and be able to apply the fundamentals to an actual real estate transaction;

2. prepare and handle the instructions and documents needed to close an escrow;

3. coordinate and to facilitate the successful closing of a real estate transaction.

Course Content

1. Introduction:

a. history

b. concepts

2. Requisites of a valid escrow:

a. duties and responsibilities of the escrow holder

b. principal parties to the escrow

c. mutuality of instructions

3. Contents of an escrow:

a. escrow instructions

b. legal documents

c. preliminary title report

4. Processing the escrow:

a. opening an escrow and ordering a preliminary title search

b. preparations of buyers’, sellers’ and brokers’ instructions

c. lenders’ instructions

d. preparation of grant deed, promissory notes and deeds of trust

e. processing of pay-off demands, broker’s commission, termite reports and fire insurance policies

5. Closing an escrow:

a. mutual understanding of all terms

b. final examination of recording documents

c. recordation

d. auditing and disbursement of funds

e. preparation of closing statements

f. ordering of title insurance policy

6. Title insurance:

a. types of title policies

b. coverage of title insurance policies

7. Escrow procedure for the handling of special title problems:

a. escrowing the foreclosure

b. divorces, judgments, bankruptcy, mechanic’s liens and homesteads.

Methods of Presentation:

1. Lecture

2. Discussion

3. Problem solving

Methods of Evaluating Student Progress: 

1. Quizzes

2. Two one-hour examinations

3. Assigned projects

4. Final examination

Textbook(s) (Typical):

1. Escrow I, An Introduction, Huber, Educational Textbook Company.

Special Student Materials:  None
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